$1,000,000 Questions

The questions below have been used to create phenomenal income for me and the producers in my coaching programs.  

This is only a small sampling of some of the questions that are incredibly powerful and remove resistance from your prospects.  In my coaching program, The Game Time Coaching Program, we discuss these type of questions weekly on the cases that the advisors bring to the discussions.  

There is  huge benefit to knowing HOW and WHEN to ask these questions.  

We have several advisors earning over $1,000,000 annually as a direct result of learning how to use these questions and hundreds more.  
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- When is the worst time to find out that your _____________________ (retirement plan, will/trust, life insurance, disability insurance, any insurance, benefits package, etc) is not what you thought it was? 

- If what you you "knew" to be true about your financial life, turned out not to be, when would you want to know about it?

- How much money have you and your advisors designed for you to lose in your financial plan?

- What would you do if you found out that your plan was designed in a way that you are guaranteed to lose money that you are not even being told about?  

- How much income tax do you need to keep overpaying before you think it is time to make a better decision?

- Which of your current advisors is costing you the most money?

- Do you think it is a wise decision to lock yourself out of your own money?

- Who told you it was a good idea to give your money to the mortgage company as fast as possible so that you can ask them to give it back to you and charge you fees and interest to give it back?

- When we look at your financial plan, who will we learn is holding your money hostage?

- Has your life insurance advisor showed you how to become the beneficiary of your own life insurance policy?

- Which advisors in your life are you paying to lose your money?

- When would it be appropriate to turn your 4% pre-tax investment account into a 6% post tax account?

- Would you prefer to take the most income possible during retirement, or would you prefer to take required minimum distributions or (RIFFS)?

- Do you have the ability or freedom to remove your money in a lump sum from the tax prison of the qualified/registered retirement plan?

- If you discovered that you have money buried in your own back yard, would you want to exclude it as a resource during your retirement years?

- When you retire, what will you do? 

- How long will you be retired?  

- If you don't like paying income taxes now while you are working, what makes you think you will like paying even more when you are not working?

- Would you like to create a financial legacy that gives your family an opportunity to guarantee wealth for generations?

- Do you have any objections to improving your 2% taxable account to a 5% tax free account?

- When you cancel the premium on your life insurance will it cancel your policy?

- How much of your income should we replace for your family when you are no longer able to earn a living?

- How easy is it for you to gather all of your financial information now, while you are physically and mentally healthy?  Does your spouse/partner know where all this financial information is at, and how to manage everything if you can't?

- How much wealth are you losing due to being unorganized in your financial affairs?

- Would you like to have all of the advantages from your wish list, or are there some you want to live without?

- When would it be appropriate to have a discussion that brings hundreds of thousands of dollars with certainty to you and your family without increasing your risks, and probably without increasing your financial outlay?  

- Mr./Mrs. Prospect, when we consider working together are we going to aim for just little improvements in your life or are we going to focus on making a huge impact on your life?

- Mr. Ideal Prospective Client, is there any good reason you would decline receiving additional wealth with less risk and less cost when you learn how to achieve it?

- Mrs. Ideal Prospective Client, what do you want me to do, when we discover that you have a substantial improvement in your wealth available to you?

- Mr. Ideal Prospective Client, if you have taken all the days of your life to get to this point financially, how much longer do you need to wait on making a great increase in your wealth when you discover there is a more effective path with less risk available to you?

- Mr./Mrs. IPC:  What are the 3 most important financial accomplishments you want to achieve before leaving this earth?

-  Mr./Mrs. IPC:  As a business owner, if you have an employee in charge of running your business that is costing you a substantial amount of losses, how would you handle it?  If you presented to your employee a proven strategy to correct the situation, what would you expect him to do?  How much money do you need to lose before it becomes a wise decision to make an improved course of action?

- Mr./Mrs. IPC:  Would you prefer to have this $1,000,000 of additional wealth, or continue with the current strategies that will prevent you from reaching your objectives?


GO USE THESE QUESTIONS THIS WEEK AND LET ME KNOW OF YOUR RESULTS [image: ]
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