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As I am reaching through my arsenal of information, I wanted to send this to you first to get some activity started right away.


I have used these conversation starters successfully many many times, as have many of our advisors. Simple two, or three-line emails are fantastic to get people engaged in a conversation.  Here are a few you can use now.  Do not be concerned with changing the wording.  Just test it...often>
******************************************************************************************************

Do you still need help with your life insurance?
******************************************************************************************************

Many of my current clients are now saving income taxes from a very simple strategy that we discussed.  This means more money for them to enjoy or invest today.  Do you have any objections to meeting for 30 minutes to an hour to discover how this strategy may work for you?

*****************************************************************************************************

Does your retirement plan become disabled if you do?

*****************************************************************************************************

Do you have a habit of investing in products that you do not have a desire for or expectation of a return on your money, or of your money?  Many of my current clients did before we met and they never even thought about it.

*****************************************************************************************************

Are you planning for a big retirement account, or a big retirement income?

*****************************************************************************************************

Is it really a good goal to plan to be in a lower tax bracket when you retire?  You really want to earn less money when you quit working?

Why not plan to be in the highest tax bracket and pay the lowest amount of tax you can because of great strategies?

*****************************************************************************************************

I have never seen anyone win the financial game by only planning on a good offense.  You have to also have a great defense against wealth eroding factors and changing rules.  In baseball and in life, a the team with a good defense usually wins the championships.

************************************************************************************************************************
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