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Avoiding the Sea of Sameness



What is a Unique Value Proposition..Unique Value Promise?
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Keys to a 
compelling 
Unique 
Value 
Proposition

- Cleary outlines a promise
- Speaks to a specific group
- Sizable Market
- Solves their common problem
- Execute of the deliverables



Where do your skills and experience exploit the 
competition? Comprehensive Financial Lifecyle Solutions!
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Beneva’s 
Savings and 
Investments 
Product Offer
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Non-Market Risk
Traditional GIAs

Laddered GIAs

Equity Index GIAs

High Yield Accounts

Immediate Annuities

Market Risk
Segregated Funds

Registered Investment Accounts

Registered Enhanced Investment Accounts 
* NEW







• Family Threshold

• Discounted Management Fees

• Access to Portfolio Construction Experts

• Auto-Rebalancing

• Greater Transparency in Reporting

• Tax Deductibility of fees in Non Registered Plans
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Non-Registered: Hidden Contract Benefits
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Beneva has changed the registered game: The Best of Both Worlds
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Registered Investment Accounts
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Fund Selection
A wide array of accounts is available based on 
the five asset categories:

• Fixed income
• Balanced
• Canadian Equity
• American and International Equity
• Portfolios



Excellent Risk Adjusted Performance June 30th, 2025

Global Equity AGF – 

High Yield Fixed Income TD – 

Canadian Balanced CI – 

Canadian Fixed Income CI – 

Global Dividend TD – 

Global Balanced CI – 

Conservative Profile AGF – 

Moderate Profile AGF – 

Growth Profile AGF – 

Aggressive Profile AGF – 

Canadian Balanced Fidelity – 

Canadian Dividend Fidelity – 

Canadian Equity Fidelity – 

Canadian Dividend AGF – 

Global Balanced AGF – 

Global Equity Discovery Dynamic – 

Canadian Fixed Income AGF – 

Diversified Income Fidelity – 
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Same Fund…Same MER…Beneva has the death benefit and the 
mutual fund doesn’t Global Balanced (CI)=CI Global Income and 
Growth A Class
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New! 
Enhanced guarantee for our Investment Accounts
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Features
Guaranteed Value at Maturity 75% of the invested amounts​

Guaranteed Value at Death
100% of invested amounts before age 80
+
75% of invested amounts starting at age 80

Reset of Maturity Guaranteed Value None

Reset of Death Guaranteed Value

• Automatic
• Annually on the contract anniversary date, continues until the annuitant 

reaches age 80
• A final reset is performed at age 80

Maturity Annuitant's age 100

Maximum age • To join: Up to age 70
• To contribute: Up to age 100

Monthly Guarantee Fees Varies by Fund Category

Funds and Management Expense Ratio (MER) Same as Investment Accounts (75/100 guarantee)

- Unbeatable value: Exclusive guarantee resets at the best price on the market 
- Higher compensation for advisors
- Two flagship products designed to empower our advisors to not just meet, but exceed their sales goals
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MER and guarantee fees for Enhanced Investment Accounts

Fund name MER Guarantee 
Fee

Canadian Fixed Income (AGF) 1.50% 0.25%

Canadian Fixed Income (CI Global Asset Management) 1.41% 0.25%

Global Fixed Income (CI Global Asset Management) 1.54% 0.25%

High Yield Fixed Income (TDAM) 1.77% 0.35%

Fixed Income

Fund name MER Guarantee 
Fee

Canadian Balanced (CI Global Asset Management) 2.44% 0.40%

Canadian Balanced (Dynamic) 2.16% 0.40%

Canadian Balanced (Fidelity) 2.28% 0.40%

Global Balanced (AGF) 2.58% 0.45%

Global Balanced (CI Global Asset Management) 2.47% 0.45%

Diversified Income (Fidelity) 2.28% 0.35%

Diversified Income (Dynamic) 2.15% 0.35%

Global Diversified Income (Fidelity) 2.42% 0.40%

Balanced

Fund name MER Guarantee 
Fee

Conservative Profile (AGF) 2.09% 0.30%

Moderate Profile (AGF) 2.46% 0.35%

Balanced Profile (AGF) 2.45% 0.40%

Growth Profile (AGF) 2.44% 0.45%

Aggressive Profile (AGF) 2.61% 0.50%

AGF Portfolios

Fund name MER Guarantee 
Fee

Conservative Profile (Dynamic) 1.88% 0.30%

Moderate Profile (Dynamic) 1.86% 0.35%

Balanced Profile (Dynamic) 2.31% 0.40%

Growth Profile (Dynamic) 2.37% 0.45%

Aggressive Profile (Dynamic) 2.38% 0.50%

Dynamic Portfolios

Confidential document or for internal use only



20

MER and guarantee fees for Enhanced Investment Acocunts cont

Fund name MER Guarantee 
Fee

Canadian Dividend (AGF) 2.13% 0.45%

Canadian Dividend (Fidelity) 2.28% 0.45%

Canadian Equity Income (Dynamic) 2.11% 0.45%

Canadian Equity (Dynamic) 2.32% 0.55%

Canadian Equity (Fidelity) 2.46% 0.55%

Small Capitalization Canadian Equity (Dynamic) 2.41% 0.60%

Low Volatility Canadian Equity (TDAM) 2.41% 0.40%

Canadian Equity
Fund name MER Guarantee 

Fee
American Equity (Dynamic) 2.39% 0.55%

American Equity (Fiera Capital) 2.44% 0.55%

Low Volatility American Equity (TDAM) 2.12% 0.55%

U.S. Small-Mid Cap Equity (AGF) 2.55% 0.60%

Global Dividend (TDAM) 2.34% 0.55%

Global Equity – Discovery (Dynamic) 2.35% 0.55%

Global Infrastructure Equity (Dynamic) 2.37% 0.60%

Low Volatility Global Equity (TDAM) 2.52% 0.55%

Global Equity (AGF) 2.58% 0.55%

Global Equity (Fiera Capital) 2.54% 0.55%

Global Sustainable Growth Equity (AGF) 2.08% 0.60%

International Equity (Fiera Capitale) 2.59% 0.55%

Emerging Markets (AGF) 2.52% 0.60%

U.S. and International Equity

MERs are aligned with similar Segregated Funds MER having a less generous guarantee (75% vs 100%) and 
no annual reset

Confidential document or for internal use only

MER: Same as IA 75/100
Guarantee fees: Set to compete with the MERs of similar segregated funds offering a lower
guarantee (75% vs. 100%) and no automatic annual reset



Chargeback 3 Year
75/100 Inv. Account 75/100 Enhanced Inv. Account Differences

Commission Equity
Balanced

Fixed
Income

Conserv. 
moderate

Equity
Balanced

Fixed
income

Conserv. 
moderate

Equity
Balanced

Fixed
Income

Conserv. 
moderate

Sales 3.75% 2.00% 2.80% 3.75% 2.00% 2.80% 0.00% 0.00% 0.00%

Trailer year 1 0.00% 0.00% 0.00% 0.00% 0.00% 0.00% 0.00% 0.00% 0.00%

Trailer year 2 0.00% 0.00% 0.00% 0.25% 0.10% 0.20% 0.25% 0.10% 0.20%

Trailer year 3 0.00% 0.00% 0.00% 0.25% 0.10% 0.20% 0.25% 0.10% 0.20%

Trailer year 4 0.50% 0.20% 0.35% 1.00% 0.50% 0.75% 0.50% 0.30% 0.40%

Trailer year 5 0.75% 0.30% 0.60% 1.00% 0.50% 0.75% 0.25% 0.20% 0.15%

Trailer year 6 1.00% 0.50% 0.75% 1.00% 0.50% 0.75% 0.00% 0.00% 0.00%

Trailer year 7 1.00% 0.50% 0.75% 1.00% 0.50% 0.75% 0.00% 0.00% 0.00%

Trailer year 8+ 1.00% 0.50% 0.75% 1.00% 0.50% 0.75% 0.00% 0.00% 0.00%

Total 10 yr 10.00% 5.00% 7.50% 11.25% 5.70% 8.45% 1.25 % 0.70% 0.95%

Key points:

• Same sales commission

• Positive trailer commission starting
year 2

• Full trailer commission as soon as 
CB period is over

• In line with Segregated Funds 
industry standards

• New remuneration schedule will
come into effect on September 16 
(available in the advisor portal on 
September 4)
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Chargeback 5 Year
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75/100 Inv. Account 75/100 Enhanced Inv. Account Differences

Commission Equity
Balanced Fixed Income Conserv. 

moderate
Equity

Balanced Fixed Income Conserv. 
moderate

Equity
Balanced

Fixed
Income

Conserv. 
moderate

Sales 5.25% 2.80% 4.00% 5.25% 2.80% 4.00% 0.00% 0.00% 0.00%

Trailer year 1 0.00% 0.00% 0.00% 0.00% 0.00% 0.00% 0.00% 0.00% 0.00%

Trailer year 2 0.00% 0.00% 0.00% 0.25% 0.10% 0.20% 0.25% 0.10% 0.20%

Trailer year 3 0.00% 0.00% 0.00% 0.25% 0.10% 0.20% 0.25% 0.10% 0.20%

Trailer year 4 0.25% 0.10% 0.15% 0.25% 0.10% 0.20% 0.00% 0.00% 0.05%

Trailer year 5 0.25% 0.10% 0.15% 0.25% 0.10% 0.20% 0.00% 0.00% 0.05%

Trailer year 6 0.50% 0.20% 0.35% 1.00% 0.50% 0.75% 0.50% 0.30% 0.40%

Trailer year 7 0.75% 0.30% 0.60% 1.00% 0.50% 0.75% 0.25% 0.20% 0.15%

Trailer year 8+ 1.00% 0.50% 0.75% 1.00% 0.50% 0.75% 0.00% 0.00% 0.00%

Total 10 yr 10.00% 5.00% 7.50% 11.25% 5.70% 8.55% 1.25 % 0.70% 1.05%



Do you want more clients?…..Execute your UVP and 
Maximize their Value!

23



24



25



26



27



Registered:

Investment Accounts:

‘Same Fund..Same MER’

IPPs-Segregated Funds

Non-Registered: 
Segregated Funds 75/75

Private Wealth 
Management

Potential New Solutions

Registered: Enhanced 
Investment Accounts

Non-Registered: 
Segregated Funds 75/100

Equity Index GIAs

GIAs

Potential New Solutions

Non-Registered: 
Segregated Funds 
100/100

Annuities

Accumulation              Transition           Distribution
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Key Point
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Non-Registered Property held within an Insurance Contract: The ability to name 
beneficiary

Non-Registered Property not held within an Insurance Contract: No ability to name a 
beneficiary

Subject to Estate Administration Tax, Estate Fees potentially including Accounting 
and Legal Fees
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‘Beneva has a death benefit and mutual funds do not’ 
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Boost sales before the end of the year with an accelerator and 
payment made before the Holidays.

Sales level Bonus amount

$250,000 to $499,999 $   255

$500,000 to $749,999 $   555

$750,000 to $999,999 $   755

$1,000,000 to $1,999,999 $1,555

$2,000,000 to $2,999,999 $3,555

Equal to or greater than $3,000,000 $5,555

Sales Incentives Brokerage Financial Services

Holiday Accelerator 
September 16 to November 28, 2025 

Any Individual Investment Product…..Investment Accounts/Segregated Funds/GIA/Equity
Index GIA

Mobile Office
September 16 to March 15, 2026 

New user 

Use our Mobile Office tool for 
the first time and get $55. 

• Quickly implement incentives to drive adoption of the tool
• Optimize productivity and reduce strike-related risks
• Reward new users and encourage adherence through all participating transactions. 

Frequent users

After using our Mobile Office
10 times, receive an extra $55.



The program has 2 parts:

Individual Insurance Bonus +

Financial Services Bonus

Recognition Plan for Representatives

The bonus rate increases with:

Production performance

The number of years of loyal service
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The best of both worlds!



New Recognition Plan - Individual Insurance
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Enhanced Net First 
Year Commissions 
(ENFYC)

Bonus % applied to NFYC

Consecutive years of loyalty

1 2 3 4

$12,000 to $24,999 20% 25% 30% 35%

$25,000 to $49,999 25% 30% 35% 40%

$50,000 to $99,999 30% 35% 40% 40%

Over $100,000 35% 40% 40% 40%

Minimum of 12 contracts issued or minimum of 6 contracts when the 
advisor’s savings and investment production qualifies him/her for the 
savings and investment bonus



Financial Services Bonus for Representatives
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Savings and Investment Sales Credit = Sales - Outflows 
+ (5% of assets under management based on the 
minimum requirement)

Enhanced Sales Credit (ESC) = Savings and Investment 
Sales Credit + (40 x net first-year commission)

Total sales credits for the year Bonus %

$0 to $999,999 0 %

$1,000 000 to $2,999,999 0.16%

$3,000,000 to $3,999,999 0.24%

$4,000,000 to $4,999,999 0.32%

Over $5,000,000 0.40%
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